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BACKGRO UND

Over 15 years in non-profit 
and marketing work

Graduated from Pacific Lutheran 
with a Bachelor’s Degree in 
Business Administration

Originally from Spanaway, WA 
with 4 children 



THINK O F O NE PERSO N W HO  HAS HELPED YO U O R YO UR 
O RGANIZ ATIO N ACHEIVE SO METHING YO U CO ULDN’T HAVE 

ALO NE. 

W HAT MADE THAT CO NNECTIO N VALUABLE?



CAN YO U DESCRIBE HO W  YO UR 
O RGANIZ ATIO N SERVES IN 3 0  SECO NDS?



THE 
NETWORK 

MAP

W HO  
DO  YO U 
KNO W ?



W HY RELATIO NSHIPS 
MATTER?

Humans are meant for connection. 
Parternships can help organizations share 
resources, reduce duplication, solve 
challenges, and increase community 
impact.

TRANSACTIO NAL 
NETW O RKING

VS.
INTENTIO NAL 

RELATIO NSHIP BUILDING



O NE CO NNECTIO N CAN LEAD 
TO  MULTIPLE PARTNERSHIPS

A nonprofit serving families 
connects with someone who has a 
relationship with a local retailer that 
leads to school supply support.

EXAMPLE



W IN- W IN W ITH 
PARTNERSHIPS

01
What is your organization facing?

CURRENT CHALLENGES

02
How they can contribute?

PO TENTIAL PARTNERS

03
What can you provide in the 
partnership?

VALUE 



08

CO NNECT → LEARN → ALIGN → ASK → 
FO LLO W  UP



W HO  DO  YO U W ANT TO  CO NNECT W ITH?



10

YO U DO N’T HAVE TO  BUILD THE W HO LE BRIDGE ALO NE. 
SO METIMES YO UR GREATEST IMPACT STARTS W ITH 

O NE INTENTIO NAL CO NNECTIO N.

DGETCHMAN@WATOGETHER.ORG
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